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What This Course Covers — Topics 1 Through 3

@ What This Course Covers 2. What the 3 Financial Statements Actually Tell You

« Welcome to the Financial Modeling and Valuation Course with Al and Excel. IR T Du—" OWs Db

= Every company publishes 3 core statements at the end of each reporting period
™ Th iS p rog ra m ta keS yO U fro m rea d i ng a ]ci l i ng to d efe nd ing » Each statement answers a different question about the same [JLJ&I'-".(_“_LS

= Income statement: did this company make money during this period?

» Balance sheet what does this company own and owe right now?

a "valuation conclusion" before an Investment Committee. s iCash it SEaEs e whier& O Sctul cish g5 Buiink thiS pertod?

= Reading all 3 together gives a complete picture of financial condition.

« Every concept flows into the next: 1 integrated analyst workflow across 7 topics. % The Income Statement

+ The income statement covers a specific period: a fiscal year or quarter
+ It starts with revenue at the top, subtracts costs step by step, and ends with net income

: TO p ic 1 : Va I u a t i On F u n d a m e nta Is * Items in between reveal delivery costs, operating expense efficiency,

and what remains after interest and taxes

» In FY2025, Microsoft reported total revenue of $282B and net income of $1028

. TOpic 1 covers Why Value CO meS before price; EV VS. equity Value, and methOd Se|ecti0n. * That gap between the 2 numbers shows all costs incurred to generate revenue

1 The Balance Sheet by

™ B u I l d yo u r 1 St DC F m Od el Ste p by Ste p [n Exce [ . » The balance sheet captures a single point in time: the last day of the fiscal year @MN

Assets = Liabilities + Equity
L] M a Ste r E X c e I S ki I IS a n d d evel 0 p a n A I p rO m pt i i b ra ry fO r a [ [ to p i c S a h e a d N 3 .‘:“‘-;‘-I‘:::mt::t'f‘;"'[hm}_l the company owns with economic value: cash, receivables, property, and what the
» Liabilities = future obligations: loans and accounts payable

3 Fi ial
» Equity = what remains for shareholders after all liabilities are subtracted from total assets . lnanCIa

» As of June 30, 2025, Microsoft held total assets of $619B, liabilities of $2768B, and equity of $343B

.l Topic 2: Financial Statement Analysis

« Topic 2: read income statements, balance sheets, and cash flows like equity, credit,
and M&A analysts.

« Analyze revenue quality, net debt, FCF, ROIC, and DuPont decomposition: real NVIDIA
and Microsoft data.

« Al accelerates filing review, ratio analysis, and red flag detection throughout.

=1 Topic 3: 3-Statement Financial Modeling

« Topic 3: translate business research into a forecast model producing EPS, EBITDA, and FCF.
- Build CapEx, depreciation, working capital, debt, interest, and share count schedules
across all 3 statements.
« Verify using 6 cross-statement checks, calibrate against guidance, and build Bull/Base/Bear scenarios.

i} Course Scale

« The course spans 271 learning modules across 105 lessons.
« After every lesson: complete a quiz built around a real analyst situation.
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What This Course Covers — Topics 4 Through 7

7 Topic 4: WACC

17. Reading Financial Trends and Growth in a Microsoft Model (2)

« Topic 4: build the "discount rate" that drives every serious DCF model. il Year-over-Year Growth Rate

* YoY growth measures how much a line item changed from 1 fiscal year to the next.

« Set capital structure weights using market value, then calculate after-tax cost of debt.
« Derive cost of equity using CAPM: real NVIDIA data across a 6-tab Excel model.
« Apply WACC as a capital allocation test: does this investment create or destroy value?

~/ Topic 5: DCF Analysis

+ Divide the current year figure by the prior year figure, then subtract 1

* Microsoft revenue grew from $245B in FY2024 to $2828B in FY2025,

» Operating income grew from $109B to $129B over the same period,

* When operating income grows faster than revenue, the company is

YoY Growth = Current Year Value / Prior Year Value - 1

to express as a percentage.

a YoY growth rate of -15%.

a YoY rate of ~17%.

expanding its margin, not just its top line.

» Compound Annual Growth Rate

» Topic 5: build the "intrinsic valuation" method used in equity research, M&A, and PE.
» Calculate FCFF, build a full projection schedule, and estimate terminal value.
+ Use Gordon Growth and exit multiple methods, then stress-test using sensitivity tables.

Q Topic 6: Comparable Company Analysis

» CAGR = the smoothed annualized growth rate over a multi-year period.

CAGR = (Value in Final Year / Value in Base Year)' (" - 1 Bmal
+ For Microsoft revenue from FY2022 to FY2025: ($282B / $198B)""/3 - 1 = ~12.5%/year.
+ CAGR removes distortion from 1 unusually good or bad year, making it more useful than Rate
any single YoY rate.
. Year-over-year

* Build both "YoY and CAGR" rows in your Growth Analysis sheet to read short-term

momentum and long-term trend side by side.

« 4/10 » Pl

« Topic 6: master market-based valuation using peer company pricing.
» Select peers with analyst judgment; apply P/E, EV/EBITDA, EV/Revenue, and FCF multiples.
» Convert peer multiples into an implied share price range: cross-check against DCF.

= Topic 7: Professional Valuation Report

« Topic 7: convert your analysis into a defensible "valuation conclusion."”
« Define purpose, scope, and standard of value before selecting evidence for the report.
+ Weight the methodologies, reach a concluded value, and write a trusted executive summary.

s Applied Tasks After Each Topic

« After each topic: complete tasks using real filings, Al prompts, and Excel models.
« Each task produces analyst-grade output, building your capability step by step.
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The Al Simulations — Theory Becomes Judgment Under Pressure

@l The Al Simulations: Theory Becomes Judgment Under Pressure uen o ¢ iimas o e

Negotiation Mastery * Annual Revenue: $80 million
* Reported EBITDA: $25 million

@ Afte r a | | 7 to p | CS , yo uen te r 3 Al - p Owe re d " ro | e - p | ay S | m u | atl 0 N S i n gr:::;:fni:: Investment * Risk Factors: Inventory obsolescence, customer concentration, patent litigation, key

personnel retention

+ These are not multiple-choice tests: you act as a working analyst. = Quizfor 15 gt - T e
« You make real valuation decisions and defend them against a senior reviewer. == & prcica Tempte 15, pogess Question 1110
@ Simulation 1: SignalWorks Analytics Word st Negotitions
- Evaluate SignalWorks Analytics as an acquisition target. Cersmy e g o
« Test whether its revenue growth is real and cash-backed. Virosoes e iy for Ui
« Normalize EBITDA, assess FCF conversion: premium, renegotiation, or walk-away? 3 juidns#i-Fowsrsd Negotation
James Park (Founder & CEOQ, TechVision)
& si , : . : | B0 s ol i Clriaion. o iy company’s it M da
imulation 2: ArcLight Semiconductor IC Pressure Test e st ot s s i
g, e i s e e e e s
« Defend a 3-statement forecast model for ArcLight Semiconductor under IC review. lou Ml e oo e ety el

« Justify every assumption from business drivers under schedule stress.

« Defend EPS, FCF, and scenario ranges against senior scrutiny.

.1 Simulation 3: HelioGrid Acquisition Valuation Committee

« Evaluate a live acquisition target at a seller-indicated EV of $850 million.
- Defend WACC, FCFF projections, DCF, CCA, sensitivity, and EV-to-equity bridge.
« Present a "final bid recommendation" to the CFO.

ul Al Scoring at Every Step

« At each scenario step, you receive instant Al scoring across 3 dimensions.
« Scoring measures: theoretical accuracy, deal relevance, and professional judgment quality.
 This is what separates knowledge from "field capability."
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= What You Will Walk Away With

Industry-Specific KPls

« Complete this course — build capabilities working analysts apply every day. kP Definition & Anaitical Purpose
Pipeline Coverage Ratio Estimated peak sales of pipeline products + Patent cliff revenue exposure.
>1.5x indicates adequate pipeline to replace at-risk revenue
Core Analyst Skills S - e
F:.&D Prmiluclivi!y (NME per Number{;}f new molecular enlitié'as E{l;pmvr:d per billion dol:ars of R&D spend
1 B . . " . . n B spent over a 10-year rolling window. Benchmarks productivity of innovation spend
¢ Rea d a ny fl | l ng a n d eXtra Ct S Ign a | S th at d rlve Va | U a tl O n J U dgm e n t' ?Daggs.adl_es O-.:]standing Must actjo:';lf:ior gr:ss-to-net deductions; rar:vARIre?enue ovarstazesp:ue
, adjuste receivables efficiency
« Build a verified 3-statement model, calculate WACC, run DCF and CCA. Patent Exiey i (4 Reveru fom roducs s excustty et 3 yers Tt v
 Write a professional valuation report with concluded value and sensitivity analysis. ety car ia0e tech whers thre s minmalcarentrevene.

« Use Al as a genuine acceleration tool, knowing when independent judgment is , .

req U l re d . Financial Signal Valuation Implication

Deep and broad late-stage pipeline Supports EV/Sales premium as market prices probability-weighted
future revenues from drugs not yet approved or launched

6 1 3 Te m p Ia tes Patent cliff >30% of revenue in 3 years  Triggers P/E compression and EV/EBITDA discount vs. peers;

market demands pipeline proof before re-rating

High gross-to-net deduction trend Signal of increasing payer leverage; compresses net revenue growth
Al SUSIRINADE AN = redative WO TLILoe

« Leave with 13 professional Excel and Word templates across every topic.
- Each template is ready to apply to any company you analyze next.

&4 Proven Through Practice

« 3 Al simulations tested your judgment under realistic pressure.
« 24 applied tasks produced real outputs from real data.
« 353 quizzes confirmed your understanding is deep enough for the field.

@ The Goal

« This is not a course that ends when the final lesson is complete.
* |t prepares you to walk into your next valuation assignment with confidence.
- By the end, you can execute, explain, and defend "investment valuation."
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