3-Statement Financial
‘ Modeling Course

From Company Analysis to 3 Statement
Forecasts, and Al-Assisted Modeling
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Section

Section 1. What Analysts Build Before They
Open a Spreadsheet

Section 2. The Blueprint Top Analysts Uses
Before Building a Model

Section 3. Understanding the Business
Before Forecasting Revenue and Cost

Section 4. How to Build the Core Schedules
That Make the Model Work

Section 5. Complete the Three Statements
from Your Schedules

Section 6. How to Verify Calibrate and
Stress-Test Your Completed Model




What This Course Covers — Sections 1 Through 3

@ What This Course Covers

Welcome to the "3-Statement Financial Modeling Course" with Al.
This course teaches you to turn business research into a forecast model.
Output: EPS, EBITDA, and FCF — all driven by business logic, not just formulas.

Il Sections 1-3: From Business Research to Forecast Logic

The course spans 59 modules across 22 lessons in 7 sections.

After every lesson: complete a quiz built around a real modeling scenario.
Section 1: understand what a financial model is actually built to produce.
Learn how sell-side, buy-side, M&A, credit, and restructuring analysts use the
same model differently.

Use Al to accelerate filing review while keeping all forecast judgment with you.
Section 2: download the NVDA modeling template and understand its structure
before building.

Learn why model build order determines whether final EPS and FCF outputs
are correct.

Read historical financials to extract "modeling signals,” not just trend lines or
growth rates.

Section 3: apply the revenue formula every serious model starts with.
Revenue =X Pj x Qj across each product segment.

Read product, value chain, and customer signals to determine pricing power
and volume drivers.

Convert that analysis into quantified forecast logic — not generic growth rate
assumptions.
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11. CapEx and Depreciation Modeling Before You Lock in Costs (2)

hE

stimating CapEx
CapEx is the starting point of the schedule.

* Revenue growth drives CapEx need; the most reliable source is

the company’s own capital expenditure plan.

+ When not publicly disclosed, estimate CapEx as % of revenue based

on historical patterns.

+ NVIDIA's historical CapEx/revenue: 6.8% in FY2022 — 1.8% in FY2024 —

2.5% in FY2025 — 2.8% in FY2026.

+ The template sets projection assumption at 3.0% of revenue for FY2027-FY2031.

« At projected FY2027 revenue of ~$278.6B, that 3.0% assumption produces capex of ~$8.4B.

[& CIP: The Lag Between Spending and Asset Use
+ CapEx does not become a depreciable asset the moment it is paid.
« It first sits on the balance sheet as "construction in progress” (CIP) until the asset enters

service,

* D&A does not begin until that transfer occurs.

+ NVIDIA's template assumes 70% of each year's capex transfers into PP&E in the same year.
+ The remaining 30% carries forward as CIP and transfers into PP&E the following year.

+ This CIP lag is not a fixed industry rule; it is an assumption that should be reviewed against

the company's actual asset mix.

+ What matters: the assumption is made explicitly, not ignored.
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What This Course Covers — Sections 4 Through 7

4l Sections 4-7: From Schedules to a Verified Forecast Model

« Section 4: build the 5 driver schedules that feed every financial statement line.

« Model revenue, CapEx and D&A, working capital, debt and interest, and share
count — EPS.

« Each schedule flows into the IS, BS, CFS, EPS, EBITDA, and FCF.

« Section 5: assemble the full "3-statement model" from your schedules.

« Build the IS from revenue — gross profit — EBIT — EBITDA — net income — EPS.

« Complete the BS using schedule-driven assets, liabilities, equity, and retained
earnings.

« Build the CFS from net income through OCF, ICF, and FCF.

« Section 6: verify, calibrate, and stress-test the completed model.

« Run the 6 verification checks that confirm the model is actually done.

« Calibrate projections against management guidance, consensus revenue, and
consensus EPS.

« Build Bull/Base/Bear cases with sensitivity tables testing EPS and FCF ranges.

 Section 7: defend your full model under IC pressure.

« Build a complete NVIDIA Excel model from source verification to scenario output.

“§ Applied Tasks Throughout

« After every lesson: applied tasks using 10-Ks, Yahoo Finance, Al prompts, and Excel
models.

« Each task produces analyst-grade forecast output, section by section.
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8. How Industry Forces Shape the Price and Volume You Can Forecast (3)

" Demand Moves Quantity
* "Quantity” depends on demand, and demand changes with budgets, adoption, and replacement
cycles. That is why industry analysis must study buyer count and buyer behavior
* A market can expand because more customers enter
« A market can also expand because existing customers buy more units
* Those 2 cases create different forecast paths
« If the customer base broadens, growth may become more durable
= If a small buyer group spends more, growth may be strong but concentrated
¢ Technology Changes Direction
+ Technology speed shapes both Q and ). A fast product cycle can pull demand forward, shorten
replacement timing
+ NVIDIA disclosed R
2nd half of FY2027. Future demand is not only about current product sales

and reward on-time launchers. A slow product c-].'\'_le does the opposite

in as the next major architecture after Blackwell, with production expected in

* |t is also about how quickly customers transition to the next platform
@, Use Research Carefully

* Most analysts are not full-time industry specialists. iIndustry work usually combines company filings,
earnings calls, reputable news, and 3rd-party research

* The goal is not to repeat headlines; it is to translate industry information into a directional view on P,
Q. and competitor count. Use this Al prompt: "Based on publicly available information, analyze the Al
accelerator and GPU market. Tell me the estimated total market size for the last two years, the main
competitors and their opproximate market share, the key foctors currently driving demand growth,
any regulatory developments affecting supply or sales, and whether any new technology is expected
to disploce current GPU architectures within the next three years.”

* That output gives you the "external framework” to justify P, Q, and ) assumptions before entering any

model numbers
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The Al Simulations — Where Modeling Judgment Gets Tested

@l Al Simulations: Where Modeling Judgment Gets Tested B 454 e £ TTMBAONS M e
i . X i X * Reported EBITDA: $25 million
« After all 7 sections, enter 2 practice modules testing real professional judgment. 15 Sk i » Risk Factors: Inventory obsolescence, customer concentration, patent ltigation key
i s ersonnel retention
: = : - w Quiz for 15 Structuring the . Cp)rganizational Culture: Startup mentality, fast decision-making, strong founder
£ Simulation 1: ArcLight Semiconductor IC Pressure Test estment Commitee e contrl
. . . i 5 =wm %, Practical Template: 15. Progress: Question 1 of 10
« Act as ajunior equity research analyst at Meridian Growth Fund. Donricad the el Comitee o e
« Build an initiation model for ArcLight: fabless chip company, 55% revenue growth, no 5 5o\ tearins from fes!
historical data on new products. e s e TR
» A Senior PM places you under IC review across 10 progressive scenarios. = & s ord Aris 6.
Microsoft's Tactical Victory for Linkedin
 Justify why "business research" must precede every modeling assumption. B
, 5 5 5 " Skills
« Translate EdgeCore and NeuralEdge segment dynamics into Pj x Qj forecast inputs. S —— e el seamtitons | et
i i X X Value clarification. | heard that in your company's last M&A deal, internal
+ Build CapEx, D&A, working capital, and debt schedules under operating leverage — oot s ol f s st i
again, we're just wasting our time, Do the terms you're presenting
now actually have final approval from your decision-makers?
St re S S ) Please expl:in your internal approval sty:ucture clearly. 16:33

« Complete all 3 statements with a verified BS check and cash linkage.

» Calibrate against guidance and consensus — construct Bull/Base/Bear IC cases.
+ At each step: submit response — receive instant Al scoring on accuracy, relevance,
and executability.

ul Task 2: Alphabet Simplified Modeling Task

« Build a 1-sheet financial model using Alphabet 10-K data and Al-assisted extraction.

« Set segment growth assumptions for Google Advertising, Cloud, and Other using P,
Q, J, Clogic.

« Construct CapEx and working capital inputs; verify every figure against the source
filing.

« Write short commentary: does your forecast produce a Bull, Base, or Bear case?
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What You Will Walk Away With

= What You Will Walk Away With
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« Leave with the NVDA 3-Statement Modeling Template: historical data, 5 schedules, 3
statements, 6 checks, and scenarios.
« This is not just a template to study — it is a workflow ready to apply to any public company.

Proven Through Practice

« 2 practice modules tested your judgment under realistic IC pressure.
« 87 quizzes confirmed your modeling logic runs deep enough to explain every number.
* 9 applied tasks produced real model outputs from real company filings.

@ The Goal

« By the end, you will build a 3-statement model, verify it, calibrate it, and stress-test it.
* You will be able to defend "every assumption" in it.
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